dinfluencepeople

Helping You Hear “Yes!”

Sales Cycle Worksheet
Organization: Contact:
Current Carrier: X-Date:

Client Personality

Driver: Authority, Consistency, Scarcity |:| Expressive: Liking, Reciprocity, Consensus

Amiable: Liking, Authority, Consensus |:| Logical: Reciprocity, Authority, Consistency

Sales Cycle and Principles

Prospecting

° Consensus
° Authority
° Scarcity

First Meeting

° Reciprocity
° Authority

° Liking
Qualifying

° Consistency
° Scarcity
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de influencepeople

Helping You Hear “Yes!”

Sales Cycle and Principles

Presenting

] Consistency
° Authoring
] Scarcity
Objections

o Consensus
° Authority

° Contrast
Negotiating

° Consistency
° Reciprocity
° Contrast

° Scarcity

° Liking
Closing

. Consistency
. Scarcity
Referrals

. Consistency
. Reciprocity
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My Short BIO

50-100 words to be used for introductions to prospective clients.

My Unique Selling Proposition

List the top 3-5 characteristics/traits for You, Your Agency and Recommended Carrier.
Next, choose 3-5 from the overall list that will be used to convey your USP to your client.

You
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Your Agency
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Recommended Carrier
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